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Special Offer for Distributors 
and their Salesmen 

\ BENSONS HED GES 

f SeU and display MULTIFILTER 

| • Earn and "Cash-In" • ; - v r .. p, ;; •• „ 

• A chance to win an A-frame home—or $10,000 

; '? :■ } *• ' 

; V.' • or a chance for you, your salesmen and your retailers to win ^ 
j ^ one of the eighteen $300 cash prizes. 

I- Salesmen: '• .. ^ 

T, • Here ' s yo" 1, chance to cash-in while you build Benson & Hedges Multifilter sales. 

3^-" Your salesmen have already earned a Dopp® leather wallet. The wallet, with its special insert, is designed to help them present the 
• i Multifilter brand story and this program to your retailers. The wallet also holds his personal "Cash-In Account Book" 
and sweepstakes entry. : 

The more cartons and displays they sell-in, the more cash they earn ^ , f*'. 

i; r Here's how easy it is to earn—20< cash for every 2-carton sale V 

1 *?■ Multi filter will give your salesmen 20C cash for each 2-carton unit of Multifilter cigarettes sold per location for the sales period 

between April 2,1973 and April 2B, 1973. . ^ - 

- ' (Limit: One 2-carton sale per outlet.) '.v’/W 

30C cash for each special 10-pack display placed i 

Asa bonus, Multifilter will give them 30C cash — for every 10-pack display placediper location during thesame sale. The lO^pack 
, .^display may be ipart of the 2-earton sell-in... for a total lofSOC per location. 

|| ' ’ (Limit: One display placed per outlet.) 

I Distributors: Special Bonus Offer 

j Distributor Frincipali will receive a 20% override on all their salesmen's earnings. ..and, ifoneof your salesmen wins one of the 
-} six $300 cash prizes, you win too; The more your salesmen earn, the more you earn. 

New Retailer Prize To help you sell-in and earn, special retailer prizes have been addedJ Six retailers 
will also win a $300 prize. 

WIN in the BMULIinLnR Sweepstakes 

One salesman will win the Grand Prize,- the A-frame 
*iS*i*i» home-or $10,000 cash. Additionally, eighteen i 
i $300 cash prizes will be awarded to salesmen, 

j - ' retailers and distributor principals. 

Sell & Display 
f • •• Earn & Win! 

^ 1 * Sell and dilsplay Benson & Hedges Multi- 

’ * - filter Cigarettes during this special sales 

j-"** period.. 

* 1 

2 . Your salesmen record tvery 2-carton sale 
and 10-package display placed on the 
enclosed official "Cash-In Account 
Book" 

3. At the end of the program period, your 
salesmen fill out their cash-earned forms 
and sweepstakes entries—and turn in all 
forms to you. 

4. Each Distributor Principal should fill out 
his official Override form. 

5,. All sweepstakes entries and other neces¬ 
sary forms must be in your headquarters f 
office no later than May 11, 1973 to be 
turned in to your Philip Morris 
Representative. 

Note: AM participants in the program must be 
at least 21 years of age. Participation not 
1 required for eligibility in sweepstakes. All en- 

! "! tranti, however, must submit an official 

;«i Multifilter "Cash-In Sweepstakes" entry form. 
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TO; 

. - t'S ’ 

Subject 


^Sales Administration 


Other than the addressees, please make distribution of the attached 

ACCORDANCE WITH TIE DISTRIBUTION PATTERN CHECKED IN THE APPROPRIATE 

lffi’^f©IERAL OFFICE DISTRIBUTION .... . . . . .'V.f r. 


/Jf£lk£$ STAF DISTRIBUTION AS LISTED 


ITB1 ONLY IN 
BOXES BELOW; 


% P. Jeb Lee 

(2) 

G. Karnal 49 


J . J. Gillis 

m 

D. Mulvey 

C, Jenkins 

E. E. Allen 

m 

J. Tarr 



DISTRIBUTION as listed.... . 

■■'. mmm smL _ .. ... 

RegTdn^nagers 

. ^H|PP^ :SbCTION aCfeJjMWERS 
i^Pl^P^AREA Manage• utsmtarroRs Sales 
".'■^^P^^|. Area ftowfcERs - Chain sXte&, 
fJsppW' Dwstons Managers 

^Military Representatives 
, Sales Representatives 

Sa’" SPECIFIC OFICE DISTRIBUTION AS LISTED. 




SPECIFIC OFICE DISTRIBUTION AS LISTED . 

sV • 

■\ | AiTifin'if —A ■ firfcic; 

w tui \ i— n ■ wcnv 


J. f 1 A.uaaw 
o u iui rr* 

M. Berkdwitz 
A. Bick 


<• : 

i- . 

' y 1 • >; 

R. Nolan 

VS! 

\S:^V v ‘ ' 

R. Cremin 

i 

%.y* - •: 

V 

- W. Beyer 

! 


■A* BKLAKbl 


. •• -S;-; 

O nDwT* 

V •• *. i 

I 


J. Morgan 


J. Hill 

4 . Jfew. 

A. Levine 
M. Lamster 
P. Dfe Lisser 
E rMcnLO 




ATTAOfENTS 

^ iI.jTJj 




■ft . ftWBH9Hi 
¥t We - iner 
T. Walsh 

■ A i J r-8 *C » 

C. Howard 
T, Cawley 
Rj ’ FiTawm 
B. Cole 
J i Dunne 


c BSH /rccaojuT /3C6X. j 

AlTMt Pfamr/€>4 fOJbD££ Per: 
tf)Pi T£/Tlft£> DlST/tiB&Ti&ti fc&m fa /VP6f5 ^ 




' ,'^r.r-ia leiefe^S® 




w. i ndustrydocijments. ucsf.eduZSocs/XsykOOOO 
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PHILIP MORRIS U.S.A. 

INTER - OFFICE CORRESPONDENCE 
100 Park Avtnue, New York, NJY. 10017 




H?area managers-dxstributqr sales 


» MQ . division managers 

>. JEB LEE 


^BENSON & HEDGES MULTI'FILTER DISTRIBUTOR PROGRAM 




■■ <*-o■ 


^MARCH 2, 1973 




1 5 Benson & Hedges Mulfbifilter "Superbowl Sales Drive”, produced'some 

:ellent results for the brand. Some of these were: ^ 

"v^^During sellMn and promotion period sales were: up 12.51 * ' v. P 

: The net gain thru December 115* 1972 was a + 7.3$ 

794 distributors plus some 2,500 sales representatives particl- 

'* Nearly 200,000 cartons were sold 
67,091 displays were placed 

exciting new distributor program has been developed for Benson & Hedges 
Itifilter. The theme is, "Benson & Hedges Multifilter Cash-In Drive;' 

The main purpose: of this program is to provide distributor sales represen- 
^^^r^^ tatives writhi the right incentive to fill any distribution gaps, andl improve 
retail inventory levels. 

#(-v *.>V* • • 

PROGRAM DETAILS 

. Twenty cents (204) cash will be given for each 2-carton unit of 
■■<}Multifilter sold per location (limit, one 2-carton sale per outlet).. 

- jSPA • ‘i • v v 
••• :■ • 

. Thirty cents (30{) cash will be given for every special 10-pack , y . 

^ . display unit placed per location during the same sale. (Note: 

' The 10-pack display may be part of the 2-carton sell-in for a total 

;*• - °f 5°* cash (limit one 10-pack display per outlet.) 

• .. Distributor principals will receive a 20$ over-ride on the total! cash 

; . earned for sales and display placement performance by all of their 
: . . ? salesmen duriingi the program period. 

->v 

' . Each distributor salesman will! be eligible to enter the "Cash^In 

s r Sweepstakes" and will receive one entry blank. (Note: Partici- 
$ ^ : S%-pa*1on in the sales program is not required for eligibility in the 
^Sweepstakes, but the entry form must be completed.) The Sweepstakes 
grand prize winner will receive a Lindal cedar A-frame home --or, 
$10,000. Six (one im each region) distributor salesmen will receive 
a Sweepstakes second prize — $300 cash. 
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> MARCH 2, 1973 


^ The distributor principal of each salesman who wins a second prize, 

• v Will also receive $300., 

■ - v • • ■ ’•••"'"• - . 

' • s ^ x retailers (one in each region) will also win $300 in a special 

T ■'k%$.$( y :i.'”Cash+ln Sweepstakes." Retailers simply fill in and mail the postage 
;^paid postcard provided by distributor salesmen. A drawing will be held 
— determine the six winners.. r . * 

assist us at Headquarters In determining the effectiveness of these 

pi • . - 


■'■Mm 


programs with "retailers", please indicate on the "Retailer Sweepstakes 

te on the 
A rubber 


Postcards" your individual assignment number . This can be dbne on 

;-/IC back of each postcard before leaving them with distributors. A rul_ 

U ^-’Stamp with your assignment number (plus a stamp pad) will be: sent to you 

-V^Jr for this purpose. , i v * ’ll; 

r '‘ ' ■ 

retailer sweepstakes was a great success during the last Benson & Hedges 
Multifilter program. It gave the retainer an added incentive to buy, dis- 
.. play and promote Benson & Hedges Multifilter. This sweepstakes should accom- 
,ivt pllish the same purpose. ■ . . . . 

tfm'-fr.r* • • ■■■•! .. '• ■. . y* / • : y ./ ... 

TIMETABLE _ • 

The distributor sales effort should be set for any one week between April 
2, and April 28, 1973. 

Upon receipt of materials, begin at once to contact your distributor 
accounts. Make arrangements to attend as many distributor sales meetings 
as possible to solicit full support of the distributor salesmen for this 
program. This will give you an opportunity to develop some visuals and 
use the presentation skills learned at the recent seminar. 



( : I-#! f - *T 

■$ ffi - 7 fr : 

.yyy 

. ; .V ;. 
/It -■ 

a'j&V'V • * 

1: ..« 1 


When preparing your presentation, make certain that you point out the 
growth of Benson & Hedges Multifilter, the advertising support being 
given the brand, and the money that can be made during the drive. You 1 
l \ will also want to use any local data you can to strengthen your presen- 

•• • l ^ tation. 

‘ ) v* 'i r • i. . . r . . • • 


iV ' 




•••i, ■■ . 




Get with each distributor principal and establish objectives for each of 
his salesmen. Order extra Benson & Hedges . MUItifiiter to accommodate 
their needs during the sales drive. 

When a distributor agrees to participate, .you must have a Participation! 
Agreement signed and forwarded to Mr. Jim Hill, New York Office, immedi¬ 
ately. 

;.1, • 1 • 

MATERIALS 

The attached sheet shows the quantity of supporting materials being sent to 
you. Some details regarding these materials are: 

. All material is being sent to you in bulk. You should! collate the! 
proper pieces before making a presentation.^ 

. Brochures are provided only for presentations to distributor 
principal. Place a copy of each form (and a display) 1 in each 
brochure. 
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•'•jfc-v. V’ 1 '-- 

Each participating distributor salesman should be given a leather wallet. 

■ l>r ,L v:Place a Cash Account Book In the left side of the wallet. This serves as 
r Mv*an account and display record-keeper and Includes the salesmen's "Cash-Iim 


^Sweepstakes" official entry form. On the right side of the wallet, place 
•* ]the retail promotion folder. This attractive, high quality wallet is a 


It is 


V 


f 


, ,j.,. a m ®^further improvement in our effort to reduce the paper work involved!. 
; " i W.?f' : '4*iIso a nice accessory he can keep long after the drive is completedL The 
use of the wallet will be a reminder to continue selling and pro- 
.'x’rtO^KSrtmotlng Benson & Hedges Mul tifilter. .• 

■■ 

|^«v ; iiDivis1on Managers will not be sent a supply of materials. All! needed quan- 

’ , titi oc chniiil A ho ronnicitinnpr! frnm Spft+jinn Saloc Mananprc. Spctlifin 



z&tmtiws'- ■ 


The control of this program is placed in your hands, where it rightfully 
r - belongs. It is essential that proper control be executed for the benefit 

* °f the brand, to set a precedent for future distributor drives, and for the 
K hi??V^go°d of our overall business. . m , ' v 1 


• 7J< '• 

’•' \- J : " 

, . rt. * V 

* ,*/■ A.-j V !- ' ! 


i : ^ 

v •«' K-*;r 

• '*-4 . 

:?■" Wf- 

WM 

y : . /ir; ' 


'<-ry i 


) & 


'f •>'/> 

... .j, 


Emphasis should be made to the distributor principal that performance is a 
must. In most instances, performance levels have been very good, however, 
there are accounts where clbse control shouldl be exercisedi This 1:s; espe¬ 
cially true in those accounts not having a sales force or where their past 
history indicates low performance. It is difficult to monitor alII placement 
locations during the time limits of the promotion, therefore, each Cashi 
Account Book shouldlbe reviewed carefully. If discrepancies are found, first 
review these with your Section Sales Manager, then contact the distributor 
principal to make any necessary adjustments, 

CLOSING OUT THE PROMOTION 

All Distributor Over-Ride forms and accompanying Cash Account Books must be 
picked up by May 11 . These forms must be received in the New York Office 
no later than M&y 18. The retailer sweepstakes drawing will be held duringi 
the week of May 28. The distributor sweepstakes will be held the week of 
June 4. He have allowed this additional time after the pick-up date to insure 
that all entry forms are in, 
i 

The "Superboiirli Sweepstakes" was a great success. The "Cash-In" Programi 
should build from this success to achieve an even greater pay-out for Benson 
& Hedges MuTtifilter. I know each of you will give it your best effort. 


/vrm 
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You Can 
Cash-in 



BENSONS HEDGES 

MULTHILTER 


• The Benson & Hedges name provides believabi I ity 
and importance to the Multifilter brand—a brand 
that is on the move. 

• Multifilter combines filtration and flavor in 
perfect balance. 

• The "humidor pack" is a Multifilter exclusive. 
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Source: htfp8://yyvyvy.!ndustrydpcument§...gc§t.egl!Rjbcs/xsyk000i«i 
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Special Otter 
for Retailers... 
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CASH-IN Sweepstakes 
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SWEEPSTAKES RULES 

Upon completing the opposite side of this entry card, distributor salesmen will be entered in 
the Multifilter “Cash-In Sweepstakes." 

Note; Participation in the sales program is not required for eligibility in the Sweepstakes, but 
this form must be completed. 

Only one entry per distributor salesman is allowed. 

All entrants must be at least 21 years of age. 

Winners will be selected by a random drawing the week of June 4, 1973. 

Winners will be notified immediately. 

A list of winners will be available upon request. 

This sweepstakes is subject to all Federal, State and Local laws and void wherever prohibited 
or restricted by law. 



Source: https://www.industrydocuments.ucsf.edu/docs/xsykOOOO 
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SALESMAN'S .' U3ES 
CERTIFICATION FORM 
for a one week period ;•;. 
between April 2,1973 ‘ 

through April 28,1973 

._ • • r .V-; 


. .... V v. >*.■'■ 







£*tvT~- 


- kV^ Ir;* • 




*-~ •' /_-r» -<;•• ' 

> * v ; - r - '’L-. > ’:" : i: 




vL:’:' ' : , 

*^r.>•-• 


Company Name 

. ■ . 

.. :V ». " •. •*■: 

|o \ \ : 

■’ Lit \'^j v . 


Street Address ^ .j 

'tV;.‘ :•'* ' 



*k *’*%?*£***'; J£* ; 

, •• 

City & State • 

- __ ‘.’1 

Zip 

* : 

.* . 1 

V 

Salesman's Name — 

> ’* e*; 

•• 

■' ... ’ • - 

" > v 



Week of ...„-;^.J:....,.- —- 

.,-• •• |; \ 

I certify that during the one week period startingi 

__ II sold my customers_units of two 

(2) or more cartons of Multifilter Cigarettes .... and I 
placed_10-Pack Display(s). 

I sold_2 carton units @ 20<t/unif = $- 

I placed_10-pack displays @ 

30<t/placement = $- 

Total Earned $_ 

Salesman's Signature:_ 

0 istributor Principal's Signature_ 


NOTE: THIS CERTIFICATION STATEMENT. ALONG 
WITH SALESMAN'S OFFICIAL ACCOUNT 
BOOKLETS MUST BE RETURNED TO PHILIP 
MORRIS REPRESENTATIVE BY MAY 11. 1973. 


r&W?*y*f*&* 


* &aB9*Vtr* 


■mm 


3P 

y*&r- 


v-czv 

safes* 









'..ii-w* 


• f. Stow 
:7 tmm 


V y • r? ; -^' V- 'VC 

r fefv 1 
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Source: https://www.industrydocuments.ucsf.edu/docs/xsykOOOO 
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Mr Rptailpr* 

Mr. Ketaiier. ^-, , . ^ 

Here's your chance to win one of six $300 cash prizes. Simply complete this official 
entry form and mail. Entry must be postmari<ed no later than May 12, 1973. You could 
be a cash prize 

■ ' - ■■; _r»_ .1_TS&SIjS 




- v^:;.;gg,jvvcciiaumc3 i\uitj 

■ '•' ■■■ ’■ ■ ■ 

• Upon completing this entry card, you will be entered in the Multifilter "Cash-In 

Sweepstakes." >-. •■ • • -' ' 

... Note: Participation in the sales program is not required for eligibility in the Sweepstala 
but this form must be completed. • ••;. ; 

• Only one entry per retailer is allowed. . - 

• All entrants must be at least 21 years of age. •«.'•■ ■ ^rr-jyTM 

• Winners will be selected by a random drawing the week of May 28,1973. 

• Winners will be notified immediately. 

• Names of winners will be available upon request. ■ ~*;m 

• This sweepstakes is subject to all federal, state and local laws and void I wherever 

prohibited or restricted by law. :% jj>- 




BENSONS HEDGES 


MULT171LTER 




Retailer "Gash-In Sweepstakes" Official Entry Form 


Pfss^iafci 


Please enter me in the Multifilter "Cash-In" Sweepstakes. 11 certify that lam over 21 years of age 
and a cigarette retai ler. : ; v. * ; 5 ;:i; ..., v ' ••. ^,,. -**:-*# 


Business Name 


; %jp 


Distributor Salesman. 


. - ^ , v ^ MU 9-73 


v r - <v - 

• V^V-fe^JrS 
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Postage 

• ‘' . " ' f 

Will Be Paid 


by 

1 

1 

Addressee 

1 

■" : ‘ v ■■vV ’ . 

.V ■'’■;■ L 


BUSINESS REPLY MAIL 

FIRST CLASS PERMIT NO. 34084 NEW YORK, N.Y. 


IS . Philip Morris U.SA 
$% "Cash-In Sweepstakes" 
o>*v 100 Park Ave. 

New York City, New York 10017 


* No 

Postage Stamp 
Necessary 
If Mailed in the 
United States 
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^Everybody wn "cash-ih" in the Benson & Hedges Multifilter Sales Drive. Here's a Saltes and Display Program designed to-^ w|R 
w -have;your salesmen "Cash-In" on Mbltifilter's growing sales. And a chance to win the Grand Prize - - an A-frame Home - - or 

- one of the six $300 second prizes. ■* 




Here are the details: 


i« 

Vrjlfy 


For a one week P erlod during the sales drive from April 2, 1973 through April 128, 1973, we will award your sales- 
■ >&~&t 2tk for each 2-carton unit sold per location. Limit: One 2-carton sale per outlet. . J &Mr 

^•* *• •-■•*••-' .-. . v-- 

vl Dllirinn tho cam a caloc r\nrir\i^ uiaiulll __«_ i * __a ja t a. • .... -_ _ 






^*4 

■k?&i£L 


*#.y2. 




:-■^During the same sales period we will award your salesmen 30<t for each 10-pack Display Uhit of Multifilter s^-; 
r ^ > Cigarettes placed. Limit: One 10-pack Display pieced per outlet. NOTE: THE 10-PACK DISPLAY UNIT MAY 

ij-v-Vij RP PART HP TUP TlA/n Padtom pci i ■ *■ Prtn * ^-nt-& > >•« . 


3 , J!m V t E J 0 T o R t ^ L o ESMEN SELL AND D,SRLAY • • EARN AND WIN. YOU'LL RECEIVE A 20% OVERRIDE 
r ON THE TOTAL CASH EARNED FOR SALES AND DISPLAY PLACEMENT PERFORMANCE BY ALL OF 
. ■ . - . ‘ YOUR SALESM EN DU RIM ft TUP Ponrt dara ncoitArt 


'■*MWk 


, • •■■•.• .. ., . ... .,..... 

* ,n addition, each salesman will receive only one entry blank for the "Cash-ln Sweepstakes." (participation in the 
s ':t;p*uQ -%: , sa,es ^program not required to be eligible in Sweepstakes). 




5. 


.. ?»“ 


THE SWEEPSTAKES' GRAND PRIZE WINNER WILL RECEIVE: A LINDA! CEDAR A-FRAME HOME - - OR 
$10,000, AND SIX SALESMEN WILL WIN A SWEEPSTAKES SECOND PRIZE - - $300 CASH. IF ONE OF 
YOUR SALESMEN WINS ONE OF THE SIX MULTI FILTER $300 CASH PRIZES . . . YOU WIN TOO! The 
Distributor Principal of each salesman who wins a second prize also will receive $300. 


'W& 


■\ ZT-, 

.. 


6. 


To give your salesmen extra selling power, we have added a special "Cash-In Sweepstakes" for retailers. Six 
retailers will also win $300 cash prizes. Special sweepstakes entry forms have been provided for you to aive to 
your retailers. — . 


; W-i 


%• 


7. 


As soon as you agree to participate, each of your salesmen will receive a Multifilter Dopp ® leather wallet. The 
wallet contains a special sales piece to help them present this sales program to retailers. And it also holds their 
official "Cash-In Account Book." 


M 

O .;L 

Q '~-0. 

ft ‘ 


8. 


O 


To be eligible, sign the Participation Agreement, which will be collected by your Philip Morris representative LA 
Awarding of earnings will be based upon receipt of the Account Certification Form phis supporting Salesman's (ft 
Official Ctoh-ln Account Book" approved by the Philip Morris representative: Account Certification Forms plus CJI ^ 
Salesman s Cash-In Account Books" are to be forwarded to the Philio Morris representative hv Mau i i itm 
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J -have received your Circular No. 421 dated March 12, 1973 covering the Multifilter 
^ ^'CashilinT' promotion offer, and wish to participate in your program during the program 
Period April 2, 1973, through April 28, 1973. ,, v :■#.. ., 

v We have — "■* salesmen who will actively support your program and who will complete 

-the Sales ----- 




the Salesman's “Cash-In Account Book.' 1 
We understand that this promotion is limited to one sales drive or automatic distribution 


.. *&s***"$\ 

f , ■' -V*'•. '• ■ 


- drive only as outlined in your circular. 

| alio understand that cash paidlwill be limited to 20$ for each 2-carton unit sold and 30$ 

l <&>. * or eac ^ ^®*P ac ^ display placed. Payment is limited to one 2-carton unit sold and one 

' * display placed per retail outlet. 

f * Aik),, each of my salesmen will receive one entry bl^nk for the Multifilter "Cash-In 1 

?It Sweepstakes." It is understood that participation imthe sales program by my salesmen is not 

' r '' , v - required for their eligibility in the Sweepstakes. . - 

BEt***'*' ‘ ■■ ^ r ' * ■ ■ *• •:*• 

•‘"■i understand that I will receive a 20% override on the total cash earned by all my salesmen 
* e ^' anc * display. I further understand that I will receive a duplicate $300 cash prize if 
■f >V one my salesmen wins one of the six sweepstakes second prizes. > ^ ; , 

& ^ *'AH pessary forms and documents supporting this program will be made available or 

1 i.'^^^,^x^'f® rwarded t0 m Y Phi,i P Morris Representative for approval by May 11, 1973. / • 

Vi *■ -f* -f- V »■*' I - . . . .. V_ ^ 
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Distributor Principal Signature 





| f M-Ct. -V / . ; ^ ... Philip Morris Representative 

Please hold Participation Agreement for Philip Mbrris Representative. 
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You Could Win 
This Grand' Prize 
A-Frame Home 




BEM9CNS HEDGES 


Cash-In Sweepstakes" 

The grand prize winner will receive the 
’Adrian custom A-frame home. The 
^fe^prize also includes delivery to the win¬ 
ner's site, foundation cost, complete 
framing of the building, majority of 
interior finishing, wiring, plumbing and 
heating to a maximum!erf $5,000. Lin- 
dal Cedar Homes will work with the 
winner to co-ordinate all details. 
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PROMOTION DATES: 
APRIL 2-APRIL 28,1973 

ENTRIES MUST BE IN BY 
; MAY 11,1973 


SPECIFICATIONS: LINDAL ADRIAN A-FRAME 

CEDAR CUSTOM 


Floor Beams 
Flooring 
Loft Floors 

Outside Walli & Wall Furring 
Outside Wall Insulation 
Outside Wall Liner 
Partitions 

Roof Beams 7 

Roof Framing, Liner & 
Insulation 

Roof Shingles 
4/12 Gables 
Gables 12/12, 21/12 
Insulation (Gables) 

Liner (Gables) 

Facia * 

Inside Doors 


Balconies 

Decks (and Hbods on 
A-Frames) 


2-2x12 DF'orWCH or4x10 Steelam, 
T Subfloor Plank w/1 /2" Versaboard 
2" Hemfir w/Versaboard 
2" Cedar w/2x4 furring 
3" Insulation 
1" Cedar 

2x4Cavity Framing V Cedar 
4x10 Steelam orGlulam •*. 

T Hemfir and two layers of / v 

1 /2* Fiberboard < f* 

Cedar Shakes C 

Glass Astrals S 

2"Cedar ¥ 

3* Insulation - . 

1"Cedar 

2x6"Ced^r ' Q 

1-3/8" Slab Predrilled 

or 1 /2" glass door r* 

Included w/2x2 rail I 

Ihclbded w/simple rail 


• Necessary nails, locks, hinges included. Aluminum windows and sheet glass 
also included. 




















































And stay with. 











Source: https://www.industrydocume nts.ucsf.ed u/docs/xsykOOOO 

















